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EBay Expected to End Fees for Third-Party Developers 

By DAMON DARLIN

SAN FRANCISCO, Nov. 13 - EBay is expected to announce Monday that it is ending the fees it charges software developers who build Web sites and software programs that channel buyers and sellers its way.

The move could help eBay protect its dominance of online auctioneering from an encroachment by Yahoo or Google. 

"We hope to encourage new ideas and accelerate the growth of our developer and affiliate communities," said Greg Isaacs, director of the eBay developers program. 

Google has been encouraging software developers to create online programs using Google applications like Google Maps to entrench its applications as a dominant standard. Yahoo, and more recently Microsoft with its Windows Live and Office Live initiatives, are adopting a similar strategy, an approach known as Web services or Web 2.0. 

Yahoo already maintains a marketplace that it has been enhancing. As Google and Microsoft show increased interest in creating online marketplaces, eBay needs to ensure that it stays at the center of e-commerce. Google, for instance, has been filing patent applications for a system that would let individuals quickly create an online classified ad for a product or service. 

One way to forestall any potential threat is to encourage third-party developers to create more programs that make it easier for buyers and sellers to use eBay. Removing the fees to use eBay's application programming interface may increase the number of eBay developers from the current 21,000. The number of third-party developers doubled in the last year, the company said. 

More developers mean more applications and a greater number of Web sites that would channel additional buyers and sellers through eBay, where about $40 billion in merchandise already changes hands in a year. 

The company wants to encourage creation of software like a product created by Terapeak that automates a seller's listings. Other applications include ezTradein, which prices merchandise traded for new merchandise, or Configurator, which helps a buyer pick options on custom-made products. 

EBay estimates that 724,000 merchants use the site as a primary or secondary sales channel and that a third of the items sold on eBay are listed at a fixed price.

The fees have not been a significant source of revenue for the company. EBay expects revenue of more than $4 billion this year. The fees ranged from a few hundred dollars to tens of thousands, Mr. Isaacs said. While most of the developers are small, major companies like SAP, Verizon and EarthLink also make use of eBay's Web services. 

The company said it would still charge for use of its database of transaction histories, which can be mined by software to help buyers and sellers price goods or time auctions and otherwise use the service more effectively. 

The company boasts 4.4 million daily transactions and 168 million registered users worldwide. About 22 percent of eBay listings are placed there by third-party programs using eBay application programming interfaces. 

Developers make their money by getting a small percentage of each transaction channeled through their application to eBay. 

"The knock on a lot of Web 2.0 is, 'Where is the revenue model?' " Mr. Isaacs said. "We think we have that figured out." 

Mr. Isaacs said some affiliates made as much as $1 million a month. 

